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Caution…it’s not just a warning; it’s a necessary business approach these days.  In particular, we all must conserve resources to weather this current economic storm; we all must take extra care on all decisions.

The property managers and owners I’ve met over the years have always struck me as very cautious people, almost as if it’s an instinctive personality trait.  So, this advice, to move with great care and patience, is probably unnecessary for most of you as it seems to be part and parcel of your natures.  

However, the current crisis carries with it opportunity as well.  It may well be one of the best times ever to be a property buyer, particularly if you’ve got the cash to buy, and some steel nerves.  That was the message some very experienced real estate investors shared at a recent meeting I attended in Portland.  


For example, foreclosures are not limited to single family residences.  Multi-unit buildings will go under as well.  The numbers of properties hitting foreclosure has begun to rapidly climb here in Maine, and it’s off the charts in other states.  Bargains will result.  
Aside from real estate, other assets will be available at reduced prices as well as parties seek to unload merchandise.  Advertisers will cut deals to encourage extra marketing, and oil has come down from its ridiculous highs of summer 2008 (remember when 4.50 a gallon looked like a good bet!). Used computers and office equipment will soon be all over the place. So, opportunity will be around.  But, these decisions, in these times, require extra care and thought.  All opportunities must be balanced against the need to preserve cash flow, and reserves.  Yes, oil is approximately $2.00 a gallon today, but it can go back to $4.50.

So, while it is important to act with care, you also will have business opportunity as well.  The trick is not missing the opportunities, while still managing the risk posed by the economic downturn.  Remember, this cycle is like all cycles. It will end someday, but, it will likely last several years.  So plan for a long term down cycle, but keep your eyes open along the way for those opportunities that will surely arise.
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